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4 EXPERIENCE THAT MAKES A DIFFERENCE

• Public & Private Corporations

• Foundations & Endowments

• Unions

1992
Founded by Stephen Kelliher

14
Member Team

of Investment Professionals

$5 Billion+

In Assets Under Management1

40,000+

Retirement Plan Participants2

Actively Enrolled

A TRUSTED ADVISOR TO:

• Municipalities

• Nonprofit Organizations

• Individuals & Families

$6.5 Trillion+
in Total Client Assets (MS)3

130 Years
of Wealth Management Experience

A GLOBAL LEADER:

• #1 in Investment Advisory AUM6

• #1 Number of Nonprofit Clients4

• #1 Number of Public / Government clients4

• #1 Managed Account Programs by Assets4

• #2 Number of Foundation & Endowment Clients4

• #2 Number of Defined Benefit Plan Clients4

• #3 Top DC Advisor Multi-Office Firms5

Who We Are – At a Glance

Morgan Stanley

Putting 
Clients 

First 

Exceptional 
Ideas

Doing the 
Right Thing 

Giving 
Back 

Diversity & 
Inclusion

The Kelliher Corbett Group 

Investment 
Excellence 

Client 
Advocate 

Custom 
Approach

Conservative 
Investment 
Philosophy

1. Unaudited as of 6/30/2023; 2. Unaudited as of 6/30/2023; 3. As of 
12/31/2022; 4. Cerulli Associates, 3Q19 Summary Report; 5. NAPA 2020; 6. 

Cerulli Associated 4Q 2022, Managed Account Research Report

25 Years
Average investment advisory and 

consulting experience 
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CORE FOCUS: RISK |  RELATIONSHIP | RESULTS 

2x Top 100 Institutional Consulting 
Teams in The U.S.

2022, 2023

6x Top DC Advisor

Teams in The U.S.

2017-2022

14x Top 100 Retirement Plan 
Advisory Teams in The U.S.

2004-2014, 2016, 2018, 2022, 2023

9x America’s Top 1,200 Financial 
Advisors in The U.S.

2014-2019, 2021, 2022, 2023

Teams ranking awarded in 2022, 2023. This ranking was determined based on an evaluation process conducted by 

Barron's during the period from Dec 2020 - Dec 2021 and Dec 2021 - Dec 2022. Neither Morgan Stanley Smith 

Barney LLC nor its Financial Advisors or Private Wealth Advisors paid a fee to Barron's to obtain or use the 

ranking. This ranking is based on in-person and telephone due diligence meetings to evaluate each advisor 

qualitatively, a major component of a ranking algorithm that includes client retention, industry experience, review of 

compliance records, firm nominations, and quantitative criteria, including assets under management and revenue 

generated for their firms. Investment performance is not a criterion. Rankings are based on the opinions of Barron's 

and this ranking may not be representative of any one client’s experience. This ranking is not indicative of the 
Financial Advisor’s future performance. Morgan Stanley Smith Barney LLC is not affiliated with Barron's. Barron’s is 
a registered trademark of Dow Jones & Company, L.P. All rights reserved. ©2023 Morgan Stanley Smith Barney 
LLC. Member SIPC.

Formerly referred to as Barron's Top 1,000 Financial Advisors: State-by-State). Source: Barrons.com (2014 - 2019, 

2021, 2022). Barron's Top 1,200 Financial Advisors: State-by-State ranking awarded in 2014 - 2019, 2021, 2022. Each 

ranking was determined based on an evaluation process conducted by Barron's which concluded in September of the 

previous year the award was issued having commenced in September of the year before that. Neither Morgan Stanley 

Smith Barney LLC nor its Financial Advisors or Private Wealth Advisors paid a fee to Barron's to obtain or use the 

ranking. This ranking is based on in-person and telephone due diligence meetings to evaluate each advisor 

qualitatively, a major component of a ranking algorithm that includes client retention, industry experience, review of 

compliance records, firm nominations, and quantitative criteria, including assets under management and revenue 

generated for their firms. Investment performance is not a criterion. Rankings are based on the opinions of Barron's and 

this ranking may not be representative of any one client’s experience. This ranking is not indicative of the Financial 
Advisor’s future performance. Morgan Stanley Smith Barney LLC is not affiliated with Barron's. Barron’s is a registered 
trademark of Dow Jones & Company, L.P. All rights reserved. ©2022 Morgan Stanley Smith Barney LLC. Member SIPC

Source: NAPA Net The Magazine: NAPA’s, “Top DC Advisors Teams,” (March 2022) unlike other lists, recognizes 
firms, or what may, in a wirehouse environment, be referred to as a team, or office, for their defined contribution 

(DC) practice specifically. The list is created and conducted by the National Association of Plan Advisors, an affiliate 

organization of the American Retirement Association, a non-profit association, and based on the team’s defined 
contributions assets under advisement as of December 31, 2021. This award does not evaluate the quality of 

services provided to clients and is not indicative of the team’s future performance. Neither Morgan Stanley Smith 
Barney LLC nor its Financial Advisors or Private Wealth Advisors pay a fee to NAPA in exchange for the rating.

Source: PLANADVISER.com, July 2021 – The “PLANADVISER’S 2021 Top 100 Retirement Plan Advisers” list is 
compiled from responses to the PLANADVISER Retirement Plan Adviser Survey. The list is drawn solely from a set 

of quantitative variables and information in the survey supplied by the advisers themselves. A sub-segment of the 

questions was used to determine eligibility for the Top 100. The rating is not indicative of the Financial Advisor's 

future performance. Neither Morgan Stanley Smith Barney LLC nor its Financial Advisors paid a fee to Plan Advisor 

in exchange for the rating.

Industry Recognition

CORE FOCUS: RISK MANAGEMENT



The Case for Financial Wellness



7MORGAN STANLEY FINANCIAL WELLNESS FOR USE WITH INSTITUTIONAL CLIENTS ONLY

Financial stress amongst employees is at an all-time high…

Source: 
2021  Morgan Stanley at Work State of the Workplace Financial Benefits Study
2022  Morgan Stanley at Work State of the Workplace Financial Benefits Study

91% of employees 

report having faced 

personal financial 

issues. (1)

91%

Nearly 3 in 4 employees 

(71%) report financial 

stress is negatively 

affecting their work and 

personal life. (2)

71%

CORE FOCUS: RISK MANAGEMENT
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…and it can have a significant impact on the business

Source 1-2: 2022 Morgan Stanley at Work State of the Workplace Financial Benefits Study

of HR executives say employees 

will leave for another job if their 

company does not offer financial 

benefits that meets the needs of 

their workforce.(2)

87%

of HR executives say employees 

regularly (all the time or often) 

mentioned experiences where they 

were facing financial issues.(1)

63%

CORE FOCUS: RISK MANAGEMENT
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Employees are looking to their employers 
for holistic solutions

1. Source: Employee Benefit Research Institute (EBRI) Workplace Wellness Survey
2. Source: Employee Benefit Research Institute (EBRI) Workplace Wellness Survey
3. Source: Morgan Stanley at Work/Society for Human Resource Management (SHRM) Financial Wellness Survey

believe their employer has 

a responsibility to make 

sure their employees are 

financially secure and 

well(1)

rely on their employer as a 

source of financial 

planning information (2)

69% 50%

Employees want their 
employers to offer(3):

Personalized financial 

planning (60%)

Personalized financial 

coaching (54%)

Personalized financial 

education (51%)

CORE FOCUS: RISK MANAGEMENT
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Empowering employees to take charge of their financial well-being 
may offer long-lasting benefits

Financial Wellness

Equity compensation

Investment and

Retirement solutions

Financial empowerment 

for employees

Comprehensive Workplace Solutions

Reduced stress

Increased satisfaction 

at work

Increased loyalty

Increased retention

Increased 

productivity

Increased workforce 

performance

Attract top talent

Employees Thrive Company Thrives

CORE FOCUS: RISK MANAGEMENT
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NOT ALL PRODUCTS AND SERVICES ARE AVAILABLE IN ALL JURISDICTIONS OR COUNTRIES.

This material has been prepared for informational purposes only. It does not provide individually tailored investment advice. It has been prepared without regard to the individual financial 
circumstances and objectives of persons who receive it. Morgan Stanley Smith Barney LLC (“Morgan Stanley”) recommends that investors independently evaluate particular investments and 
strategies, and encourages investors to seek the advice of a Morgan Stanley Financial Advisor. The appropriateness of a particular investment or strategy will depend on an investor's 
individual circumstances and objectives.

Asset Allocation and diversification do not assure a profit or protect against loss in declining financial markets.

Insurance products are offered in conjunction with Morgan Stanley Smith Barney, LLCs licensed insurance agency affiliates.

Morgan Stanley Smith Barney LLC (“Morgan Stanley”), its affiliates and Morgan Stanley Financial Advisors or Private Wealth Advisors do not provide tax or legal advice. Clients should 
consult their tax advisor for matters involving taxation and tax planning and their attorney for legal matters.

Past performance is not an indication or a guarantee of future results.

Morgan Stanley Smith Barney LLC does not accept appointments nor will it act as a trustee but it will provide access to trust services through an appropriate third‐party corporate trustee.

Certain content on Morgan Stanley Financial Wellness Portal including, but not limited to, calculators is being provided to Morgan Stanley Smith Barney LLC (“Morgan Stanley”) pursuant to an 
agreement with Financial Fitness Group (“FFG”). That content and materials on the Portal have been prepared for educational purposes only and do not constitute either a recommendation or 
a solicitation by Morgan Stanley and its employees to purchase or sell any investment or strategy. The calculators are hypothetical and are for illustrative and informational purposes only and 
do not represent the return on any investment. Actual results may vary.

Morgan Stanley Smith Barney LLC (the “Firm”) and its affiliates do not currently offer tax services provided by PricewaterhouseCoopers and Ernst & Young (“the Service Providers”). The 
Service Providers are not affiliates of the Firm. Any review of the Service Providers performed by the Firm was based on information from sources that we believe are reliable but we cannot 
guarantee its accuracy or completeness. This referral should in no way be considered to be a solicitation by the Firm for business on behalf of the Service Providers. The Firm makes no 
representations regarding the tax services provided by the Service Providers. There may be additional tax service providers that can provide you similar services for comparative purposes. If 
you choose to contact the Service Providers, do thorough due diligence, and make your own independent decision.

The Firm will not receive a referral fee for referring you to the Service Providers. The Firm is a diversified financial services company with millions of clients in several countries around the 
world. The Firm routinely enters into a variety of business relationships for which either the Firm receives compensation or pays for services, and such business relationships may include the 
named Service Providers, its employees or agents, or companies affiliated with the Service Providers.

Individuals should consult their tax advisor for matters involving taxation and tax planning and their attorney for matters involving trust and estate planning, charitable giving, philanthropic 
planning and other legal matters. Tax laws are complex and subject to change. Morgan Stanley Smith Barney LLC (“Morgan Stanley”), its affiliates and Morgan Stanley Financial Advisors and 
Private Wealth Advisors do not provide tax or legal advice and are not “fiduciaries” (under ERISA, the Internal Revenue Code or otherwise) with respect to the services or activities described 
herein except as otherwise provided in writing by Morgan Stanley and/or as described at www.morganstanley.com/disclosures/dol. Individuals are encouraged to consult their tax and legal 
advisors (a) before establishing a retirement plan or account, and (b) regarding any potential tax, ERISA and related consequences of any investments made under such plan or account.

The returns on a portfolio consisting primarily of sustainable investments or Environmental, Social and Governance (“ESG”) aware investments may be lower or higher than a portfolio that is 
more diversified or where decisions are based solely on investment considerations. Because sustainability/ESG criteria exclude some investments, investors may not be able to take 
advantage of the same opportunities or market trends as investors that do not use such criteria.

Morgan Stanley offers a wide array of brokerage and advisory services to its clients, each of which may create a different type of relationship with different obligations to you. Please consult 
with your Financial Advisor to understand these differences.

Disclosures
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Differences between a brokerage and an investment advisory relationship:
You should understand the differences between a brokerage and advisory relationship. When providing you brokerage services, our legal obligations to you are governed by the Securities 
Act of 1933, the Securities Exchange Act of 1934, the rules of self‐regulatory organizations such as the Financial Industry Regulatory Authority (FINRA), and state securities laws, where 
applicable. When providing you advisory services, our legal obligations to you are governed by the Investment Advisers Act and applicable state securities laws. These latter advisory 
obligations govern our conduct and disclosure requirements, creating a legal standard which is referred to as a “fiduciary” duty to you. Please call the help desk if you have questions about 
your rights and our obligations to you, including the extent of our obligations to disclose conflicts of interest and to act in your best interest. For additional answers to questions about the 
differences between our advisory and brokerage services, please visit our web site at https://www.morganstanley.com/wealth-relationshipwithms/pdfs/understandingyourrelationship.pdf or 
contact us at 866‐866‐7426.

This is not a financial plan: This material is not a financial plan. A financial plan generally seeks to address a wide spectrum of your long‐term financial needs, and can include 
recommendations about insurance, savings, tax and estate planning, and investments, taking into consideration your goals and situation, including anticipated retirement or other 
employee benefits. Morgan Stanley will only prepare a financial plan at your specific request using Morgan Stanley approved financial planning software where you will enter into a written 
agreement with a Financial Advisor. If you would like to have a financial plan prepared for you, please consult with a Morgan Stanley Financial Advisor. This material provides a snapshot of 
your current financial position and can help you to focus on your financial resources and goals, and to create a strategy designed to get you closer toward meeting your goal. Because the 
hypothetical results are calculated over many years, small changes can create large differences in potential future results. You should use this material to help you focus on the factors that 
are most important to you.

Financial Coaching, provided by My Secure Advantage, in partnership with Morgan Stanley Financial Wellness is for informational and educational purposes only. It does not provide 
individually tailored investment advice and has been prepared without regard to the individual financial circumstances and objectives of persons who receive it. Morgan Stanley Smith 
Barney LLC (“Morgan Stanley”) recommends that investors independently evaluate particular investments and strategies, and encourages investors to seek the advice of a Morgan Stanley 
Financial Advisor for related questions. The appropriateness of a particular investment or strategy will depend on an investor’s individual circumstances and objectives.

The products or services referenced herein are provided by My Secure Advantage, an unaffiliated party. Neither Morgan Stanley Smith Barney LLC ("Morgan Stanley") nor its affiliates are 
the provider of such products or services and will not have any input or responsibility concerning an individual’s eligibility for, or the terms and conditions associated with, these products or 
services. Neither Morgan Stanley nor its affiliates shall be responsible for content of any advice, guidance or services provided by My Secure Advantage. Morgan Stanley or its affiliates 
may participate in transactions on a basis separate from My Secure Advantage. Morgan Stanley or its affiliates may receive compensation in connection with referrals made to My Secure 
Advantage. Any review of the My Secure Advantage performed by Morgan Stanley was based on information from sources that we believe are reliable but we cannot guarantee its 
accuracy or completeness. This referral should in no way be considered to be a solicitation by the Firm for business on behalf of My Secure Advantage. The Firm makes no representation 
regarding the appropriateness or otherwise of the products or services provided My Secure Advantage. There may be additional service providers for comparative purposes. If you choose 
to contact My Secure Advantage, do thorough due diligence, and make your own independent decision.

The Morgan Stanley routinely enters into a variety of business relationships for which either the Firm receives compensation or pays for services, and such business relationships may 
include the named Service Provider(s), its employees or agents, or companies affiliated with the Service Provider(s). The views, opinions, guidance or advice provided by My Secure 
Advantage and/or their financial coaches (who are not Morgan Stanley employees) are solely those of their own, and do not necessarily reflect those of Morgan Stanley Smith Barney LLC, 
or its affiliates. Morgan Stanley Smith Barney LLC, its affiliates and Morgan Stanley Financial Advisors and Private Wealth Advisors do not provide tax or legal advice. Individuals should 
consult their tax advisor for matters involving taxation and tax planning and their attorney for matters involving trust and estate planning, charitable giving, philanthropic planning and other 
legal matters.

Alternative investments often are speculative and include a high degree of risk. Investors could lose all or a substantial amount of their investment. Alternative investments are appropriate 
only for eligible, long‐term investors who are willing to forgo liquidity and put capital at risk for an indefinite period of time. They may be highly illiquid and can engage in leverage and other 
speculative practices that may increase the volatility and risk of loss. Alternative Investments typically have higher fees than traditional investments. Investors should carefully review and 
consider potential risks before investing.

Disclosures
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While we believe that MS GIFT provides a valuable philanthropic opportunity, contributions to MS GIFT are not appropriate for everyone. Other forms of charitable giving may be more 
appropriate depending on a donor's specific situation. Of critical importance to any person considering making a donation to MS GIFT is the fact that any such donation is an 
irrevocable contribution. Although donors will have certain rights to make recommendations to MS GIFT as described in the Donor Circular & Disclosure Statement, contributions 
become the legal property of MS GIFT when donated.

The Donor Circular & Disclosure Statement describes the risks, fees and expenses associated with establishing and maintaining an MS GIFT account. Read it carefully before 
contributing.

Individuals executing a 10b5‐1 trading plan should keep the following important considerations in mind:
(1) 10b5‐1 trading plans should be approved by the compliance officer or general counsel of the individual’s company.
(2) A 10b5‐1 trading plan may require a cessation of trading activities at times when lockups may be necessary to the company (i.e., secondary offerings, pooling transactions, etc.).
(3) A 10b5‐1 trading plan does not generally alter the restricted stock or other regulatory requirements (e.g., Rule 144, Section 16, Section 13) that may otherwise be applicable.
(4) 10b5‐1 trading plans that are modified or terminated early may weaken or cause the individual to lose the benefit of the affirmative defense.
(5) Public disclosure of 10b5‐1 trading plans (e.g., via press release) may be appropriate for some individuals.
(6) Most companies will permit 10b5‐1 trading plans to be entered into only during open window periods.
(7) Morgan Stanley, as well as some issuers, imposes a mandatory waiting period between the execution of a 10b5‐1 trading plan and the first sale pursuant to the plan.

The products or services referenced herein are provided by Credible.com, an unaffiliated party. Neither Morgan Stanley Smith Barney LLC ("Morgan Stanley") nor its affiliates are the 
provider of such products or services and will not have any input or responsibility concerning an individual’s eligibility for, or the terms and conditions associated with, these products 
or services. Neither Morgan Stanley nor its affiliates shall be responsible for content of any advice, guidance or services provided by Credible.com. Morgan Stanley or its affiliates may 
participate in transactions on a basis separate from Credible.com. Morgan Stanley or its affiliates may receive compensation in connection with referrals made to Credible.com. Any 
review of Credible.com performed by Morgan Stanley was based on information from sources that we believe are reliable but we cannot guarantee its accuracy or completeness. This 
referral should in no way be considered to be a solicitation by the Firm for business on behalf of Credible.com. The Firm makes no representation regarding the appropriateness or 
otherwise of the products or services provided Credible.com. There may be additional service providers for comparative purposes. If you choose to contact Credible.com, do thorough 
due diligence, and make your own independent decision. The Morgan Stanley routinely enters into a variety of business relationships for which either the Firm receives compensation 
or pays for services, and such business relationships may include Credible.com, its employees or agents, or companies affiliated with Credible.com. The views, opinions, guidance or 
advice provided by Credible.com and/or their employees (who are not Morgan Stanley employees) are solely those of their own, and do not necessarily reflect those of Morgan 
Stanley Smith Barney LLC, or its affiliates.

The Active Assets Account is a brokerage account offered through Morgan Stanley Smith Barney LLC.

The Morgan Stanley Credit Card from American Express is only available for clients who have an eligible Morgan Stanley Smith Barney LLC brokerage account (“eligible account”). 
Eligible account means a Morgan Stanley Smith Barney LLC brokerage account held in your name or in the name of a revocable trust where the client is the grantor and trustee, 

except for the following accounts: Charitable Remainder Annuity Trusts, Charitable Remainder Unitrusts, irrevocable trusts and employer-sponsored accounts. Eligibility is subject to 

change. American Express may cancel your Card Account and participation in this program, if you do not maintain an eligible account. 

The Morgan Stanley Credit Card from American Express is issued by American Express National Bank, not Morgan Stanley Smith Barney LLC. Services and rewards for the Cards 

are provided by either Morgan Stanley Smith Barney LLC, American Express, or other third parties. Restrictions and other limitations apply. See the terms and conditions for the 

Cards for details. Clients are urged to review fully before applying. Morgan Stanley, its affiliates, and Morgan Stanley Financial Advisors and employees are not in the business of 

providing tax or legal advice. Clients should speak with their tax advisor regarding the potential tax implications of the Rewards Program upon their specific circumstances. American 

Express may share information about your Card Account with Morgan Stanley in support of Morgan Stanley programs and services. For information as to how Morgan Stanley will use 

your Card Account data please visit http://www.morganstanley.com/wealth/investmentsolutions/pdfs/adv/mssb_privacynotice.pdf

Disclosures



15MORGAN STANLEY FINANCIAL WELLNESS FOR USE WITH INSTITUTIONAL CLIENTS ONLY

The products or services referenced herein are provided by Credible.com, an unaffiliated party. Neither Morgan Stanley Smith Barney LLC ("Morgan Stanley") nor its affiliates are the 
provider of such products or services and will not have any input or responsibility concerning an individual’s eligibility for, or the terms and conditions associated with, these products 
or services. Neither Morgan Stanley nor its affiliates shall be responsible for content of any advice, guidance or services provided by Credible.com. Morgan Stanley or its affiliates may 
participate in transactions on a basis separate from Credible.com. Morgan Stanley or its affiliates may receive compensation in connection with referrals made to Credible.com. Any 
review of Credible.com performed by Morgan Stanley was based on information from sources that we believe are reliable but we cannot guarantee its accuracy or completeness. This 
referral should in no way be considered to be a solicitation by the Firm for business on behalf of Credible.com. The Firm makes no representation regarding the appropriateness or 
otherwise of the products or services provided Credible.com. There may be additional service providers for comparative purposes. If you choose to contact Credible.com, do thorough 
due diligence, and make your own independent decision. The Morgan Stanley routinely enters into a variety of business relationships for which either the Firm receives compensation 
or pays for services, and such business relationships may include Credible.com, its employees or agents, or companies affiliated with Credible.com. The views, opinions, guidance or 
advice provided by Credible.com and/or their employees (who are not Morgan Stanley employees) are solely those of their own, and do not necessarily reflect those of Morgan 
Stanley Smith Barney LLC, or its affiliates.. 

Disclosures
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The Morgan Stanley Mobile App is currently available for iPhone® and iPad® from the App StoreSM and AndroidTM on Google PlayTM. Subject to certain terms and conditions. 
Standard messaging and data rates from your provider may apply.

Borrowing against securities may not be appropriate for everyone. You should be aware that there are risks associated with a securities based loan, including possible maintenance 
calls on short notice, and that market conditions can magnify any potential for loss. For details please see the important disclosures below.

Tailored Lending is a loan/line of credit product offered by Morgan Stanley Private Bank, National Association, an affiliate of Morgan Stanley Smith Barney LLC. A Tailored Lending 
credit facility may be a committed or demand loan/line of credit. All Tailored Lending loans/lines of credit are subject to the underwriting standards and independent approval of 
Morgan Stanley Private Bank, National Association. Tailored Lending loans/lines of credit may not be available in all locations. Rates, terms, and programs are subject to change 
without notice. Other restrictions may apply. The information contained herein should not be construed as a commitment to lend. Morgan Stanley Private Bank, National Association is 
a Member FDIC that is primarily regulated by the Office of the Comptroller of the Currency.

Important Risk Information for Securities Based Lending: You need to understand that: (1) Sufficient collateral must be maintained to support your loan(s) and to take future 
advances; (2) You may have to deposit additional cash or eligible securities on short notice; (3) Some or all of your securities may be sold without prior notice in order to maintain 
account equity at required maintenance levels. You will not be entitled to choose the securities that will be sold. These actions may interrupt your long‐term investment strategy and 
may result in adverse tax consequences or in additional fees being assessed; (4) Morgan Stanley Bank, N.A., Morgan Stanley Private Bank, National Association or Morgan Stanley 
Smith Barney LLC (collectively referred to as “Morgan Stanley”) reserves the right not to fund any advance request due to insufficient collateral or for any other reason except for any 
portion of a securities based loan that is identified as a committed facility; (5) Morgan Stanley reserves the right to increase your collateral maintenance requirements at any time 
without notice; and (6) Morgan Stanley reserves the right to call securities based loans at any time and for any reason.

To be eligible for a securities based loan, a client must have a brokerage account at Morgan Stanley Smith Barney LLC that contains eligible securities, which shall serve as collateral 
for the securities based loan.

Residential mortgage loans/home equity lines of credit are offered by Morgan Stanley Private Bank, National Association, an affiliate of Morgan Stanley Smith Barney LLC. With the 
exception of the pledged‐asset feature, an investment relationship with Morgan Stanley Smith Barney LLC does not have to be established or maintained to obtain the residential 
mortgage products offered by Morgan Stanley Private Bank, National Association. All residential mortgage loans/home equity lines of credit are subject to the underwriting standards 
and independent approval of Morgan Stanley Private Bank, National Association. Rates, terms, and programs are subject to change without notice. Residential mortgage loans/home 
equity lines of credit may not be available in all states; not available in Guam, Puerto Rico and the U.S. Virgin Islands. Other restrictions may apply. The information contained herein 
should not be construed as a commitment to lend. Morgan Stanley Private Bank, National Association is an Equal Housing Lender and Member FDIC that is primarily regulated by the 
Office of the Comptroller of the Currency. 

Morgan Stanley Smith Barney LLC is a registered Broker/Dealer, Member SIPC, and not a bank. Where appropriate, Morgan Stanley Smith Barney LLC has entered into 
arrangements with banks and other third parties to assist in offering certain banking related products and services. 

Investment, insurance and annuity products offered through Morgan Stanley Smith Barney LLC are: NOT FDIC INSURED | MAY LOSE VALUE | NOT BANK GUARANTEED
NOT A BANK DEPOSIT | NOT INSURED BY ANY FEDERAL GOVERNMENT AGENCY

Morgan Stanley at Work and Shareworks services are provided by Morgan Stanley Smith Barney LLC, member SIPC, and its affiliates, all wholly owned subsidiaries of Morgan 
Stanley.

© 2023 Morgan Stanley Smith Barney LLC. Member SIPC. CRC 5398094   1/2023

Disclosures
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